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Abstract

PitchBridge is a platform that helps startups find investors and improve their fundraising process.
Startups often have a time finding the right investors and making good pitch decks. They also have to use
a lot of tools to manage their fundraising tasks. PitchBridge helps with these problems by giving startups
a website where they can register find investors get help with their pitch decks manage their fundraising
and even practice pitching. The website uses technology like React to make the user interface nice
Node.js and Express for the server and MongoDB to store all the information. PitchBridge also uses ai
modals to look at pitch decks and figure out how good they are. This helps startups because it saves them
time and makes their pitches better. The founders of startups can also use this to get ready, for
fundraising. The main goal of PitchBridge is to give all startup founders the tools they need to raise
money in a way. PitchBridge wants to help startup founders by giving them the tools and information
they need to do with fundraising. The platform uses ai modals to look at pitch decks and give founders
feedback so they can make their pitches better. PitchBridge is trying to make it easier for startups to find
investors and get the money they need. PitchBridge is a platform that helps startups find investors and
improve their fundraising process. PitchBridge wants to make it easier for startups to find investors and
raise funds by using PitchBridge.
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Introduction

The global startup scene is growing fast and that means it is getting harder for new companies to get the money they need. To get this
money the people who start these companies have to find the investors make a good presentation keep track of who they talk to and make
their presentation better based on what people say. Most of the time these company founders use a lot of different tools that do not work
well together like lists of investors, spreadsheets and people they hire to help them, which makes things inefficient and does not give good
results.

PitchBridge is a way to make the process of getting money for a new company easier. It is a place where company founders can manage
their company information use ai modals to make their presentations better search for investors who might be interested and practice
presenting their company using ai modals to simulate what it would be like to present to real investors. By using ai modals to automate
some tasks giving company founders information to help them make decisions and making it easy to use PitchBridge helps company
founders and investors work together more easily which makes getting money for a new company less expensive and less complicated.
PitchBridge is a tool that can really help the startup ecosystem by making fundraising easier for early-stage founders and PitchBridge can
make a big difference, in the way company founders raise capital.

Problem Definition
Startup founders who are just starting out have a lot of problems when they are trying to get money from investors:

e  One big problem is finding investors who're interested in the same things as them, like the kind of business they do where they are
located and how much money they need.

e They also do not get feedback on the presentations they give to investors.

e  Startup founders have to pay a lot of money to people who can help them make their presentations better.

e They do not have tools to keep track of the investors they talk to and what they said.

e  Startup founders also have to use a lot of tools to get their work done which is really annoying.

Motivation

India is a place for startups now. Many startups in India do not get the money they need. This is not because they are not innovative. It is
because they are not good at presenting their ideas to investors and they do not know which investors to talk to. There are some platforms
that try to help with this problem. They do not do a very good job. They only help a bit. PitchBridge wants to change this. We want to make
a platform that's affordable and easy to use. We want to use intelligence to help founders make good pitch presentations and find the right
investors. This way founders can get the money they need to make their startups successful. PitchBridge is about helping startups, like these
get the funding they need.

Objectives and Scope
The main goals of the project are:

e To create a system that uses intelligence to look at pitch decks.

e To make a system that matches investors with startup companies.

e To give people tools to manage the process of getting money and handling subscriptions.
e To let people practice pitching and get feedback from intelligence in real time.

The project will include making the user interface and the server side designing the database making artificial intelligence analysis work
and making sure payments are secure. The project will not include talking to investors or lawyers or handling financial things or dealing
with people who invest money.

Literature Survey

Lots of people are working on making fundraising and helping people make good pitches. There are websites like AngelList and
Crunchbase that have a lot of information about investors. They do not tell you which investors are a good fit for you or give you
feedback on your pitch. There are also tools to help you keep track of conversations with investors. They do not help you make your pitch
better or find the right investors.

Some new research is showing that computers can be really good at looking at pitches and giving feedback to make them clearer and
easier to understand. These computers can look at what you're saying in your pitch find the important parts and then give you ideas on how
to make it better.

There are also systems that can help you find investors without having to do a lot of work. However most of the time these systems are
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separate. Do not work together to help you with your pitch find investors and manage your fundraising.

PitchBridge is different because it puts all of these tools together in one place. It uses computers to look at your pitch and give you
feedback helps you find investors that're a good fit and gives you tools to manage your fundraising. This makes it a helpful tool, for people
who are just starting out with their own companies.

Proposed System

The proposed system is a full-stack web application built using a modular and scalable architecture. It consists of four main components:

e Frontend Module: The frontend part is built with React and TailwindCSS. It gives a to-use interface, for authentication,
onboarding, uploading pitches, searching for investors, seeing dashboard details, managing subscriptions.

e Backend Module: The backend part uses Node.js and Express.js. It takes care of authentication, business logic, processing
pitches, filtering investors, checking payments, communicating with the frontend through APIs.

e Database Module: We use MongoDB as our database. This is where we keep all the information about user profiles, startup
details, investor data, pitch analysis results, subscriptions and target lists. The database is very important for our system. We want
to be able to find things in the database. So we add indexing to make search faster.

e Al Processing Module: The Al module is used with the PDF pitch decks that users upload to our system. It takes the text out of
these pitch decks. Then it uses natural language processing to check the text. The system looks at the problem the solution, the
market size, the traction and the team. These are the areas that the Al module checks. It gives founders scores and feedback on
how to improve their pitch decks. The AI module checks if the pitch deck is clear, complete and strong, in these areas. The Al
module helps founders make their pitch decks better by giving them feedback. Founders can use this feedback to improve their
pitch decks and make them more effective.

Implementation Overview

The system uses a JavaScript setup. It has secure login, through OAuth and JWT. Razor pay handles subscriptions and payments. There's a
pitching module that uses speech API to talk to investors and give feedback. The tests show that the API responds quickly Al works well.
Users have a smooth experience.

Fig. 1: System Architecture of Complete Modal

Conclusion

PitchBridge shows how AI and web technology can make it easier for startups to raise funds. It brings together finding investors
managing fundraising and practicing pitches in one place. This really helps founders of early-stage startups who face challenges. The
platform means startups do not have to rely on outside consultants. It helps them improve their pitches and target the investors.
PitchBridge wants to get better by adding features like suggestions real feedback from investors and more data analysis. This will make
PitchBridge a solution that can grow and work well for startups. The goal is to make PitchBridge a helpful tool for startups. PitchBridge is
working on making fundraising simpler and more effective. It uses Al and web technology to make pitching to investors easier. The
platform helps startups prepare and practice their pitches. It also helps them find investors who're a good match. PitchBridge aims to be a
one-stop solution, for fundraising.
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